
Inspections

Listings

Prospecting

Marketing

Negotiations

Database CRM

Territory & Property Focus

Organised Targets

Regular Process

Internet

Target Marketing

Newspapers

Flyers & Brochures

Email Database

Signboard Dominance

Referral Business

Add New Clients

Existing Clients Contact

Specialised

Use Checklists

Presentation

Practice Sales Pitch

Scripts & Dialogues

Software CRM

Capture All Enquiry

Categories 

Qualify All Enquiry

Keep In Regular Contact

Personal Presentation

Use Of Technology

Due Diligence

Legally Binding

Best Method Of Sale

Fees & Charges

Best Marketing Solutions

Vendor Paid Advertising

Exclusive Not Open Listings

Social Marketing

Call Direct

Cold Calling Plan

Clients

Seek Referrals

Seek Testimonials

Maintain Regular Contact

Build Your Database

Take Accountability 

Do Your Homework

Use Checklists By Property Type

Great Photos

Photos Pert & Gantt Charts

Choose Best Route

Qualify First

Check Comparables

Price Correctly

Use CRM Software

Proposal Creation

Proposal Structure

Ways To Improve Your Results


